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Global Internet Exposure

Our clients’ properties are well-connected.

It’s a fact that more than 87% of home buyers use the Internet during the home
search process — and of that 87%, at least 32% found the home they purchased

by searching online.

When you list with us, your property is placed on our award-winning website
as well as hundreds of leading real estate industry sites — ensuring that your
property is just one click away whether a buyer is searching from San Francisco,

Barcelona, or Tokyo.

fhallen.com
realestatejournal.com

(The Wall Street Journal)

luxuryportfolio.com*
realtor.com
trulia.com
base.google.com
(Google Base)
frontdoor.com
(Powered by HGTV)
marinmagazine.com
marinij.com
pressdemocrat.com
arguscourier.com
sonomanews.com
petaluma360.com
relohomesearch.com
msn.com
cleanoffer.com
homeseekers.com
greathomes.org
move.com
moving.com
homestore.com
excite.com
realestate.com
ca.realtor.com
...and many more!

*Luxury properties

Use of Internet to Search for Homes: 2004 - 2008
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Where buyers first learned about the home they
eventually purchased:

Real Estate agent (34%)

Real Estate Internet (32%)

agent — Yard signs (15%)

34% Friend, neighbor or relative (7%)
Home builders (7%)
Print or newspaper ad (3%)
Directly from the seller (2%)
Home book or magazine (1%)

Buyers most commonly start their search process online and then
contact a real estate agent. Those two initial sources remain the
most common leads for locating the home they eventually purchase.

(Source: National Association of REALTORS® 2008 Profile of
Home Buyers and Sellers, published 11.8.08)




